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My name is Marife Rosas, and like most of you; I grew up in a very simple
family where I got the mindset of “Aral kang mabuti, para pag kagraduate
mo makakuha ka ng magandang trabaho.” 
 
I grew up with this mindset knowing that it is for my own good. My mother is
a single parent and I know how hard she is working to ensure that we
completed our studies, which was why I said to myself, “Kelangan kong
Makagraduate para matulungan ko ang pamilya ko.”    
 
I remember how good a student I was during elementary, high school and
college. I may not be one of the best studentsin our batch but I know that I
studied very hard, and at least never gave headaches to my Mama *laughs*. 
 
Like several other children, all I wanted back then was to finish my studies,
have a stable job, and live comfortably.  
 
Sound simple, right? 
 
This was probably because of the mindset that we got from most parents,
especially working class parent…right? There’s really nothing wrong with
that! It’s okay, because this is also what my Mom taught me back then. 
 
Being the eldest in the family, they have high expectations of and wanted
me to finish my studies and finally to give them a good life.  
 
Can you imagine the pressure? 
 
Just like any other child my age, I just obeyed whatever my mom said
knowing that it is for my own good … until the redirection came in.                 
                                              

Chapter 1: MY STORY 
Part 1: The Dream
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I was in my 2nd year in college at that time and it was my 2nd semester
taking up Bachelor of Business Teacher Education in Polytechnic University
of the Philippines in Sta. Mesa. 
 
At that time, I was looking for a “part-time job” to have some extra income,
aside from my allowance... Of course, I wanted to make some savings, so I
could invest in that business idea I was so passionate about, as well as get
myself some nice things.                                                           

This was the first time I heard about “Robert Kiyosaki's Cash Flow Quadrant.
One lesson that I’ve learned and will never forget is that if I really want to be
successful, I must try my best to be on the right side of the cash flow
quadrant, which consisted of the entrepreneur and the investor.     
 
My grandpa (by the way, I’m talking about Robert Kyosaki *laughs* ),
explained with love and care, that it’s okay, and that there’s nothing wrong to
be on the left side, provided you just make sure that you don’t stay so much
on that side, and work on things that will lead you to the right side.  
 
And because of that I choose to always try something that will lead me to
that part. 
 
To cut the long story short, this cash flow quadrant lead me to try several
non-traditional businesses: Such as MLM, direct-selling, etc. I even went
into some traditional businesses; but since I amnot that knowledgeable and
do not have enough experience at that time, it didn’t work for me.I lost a lot
of Time & Money.                                              

My Turning Point

Yahoo!...finally! I’m blessed to find a part-time job
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Those failures in my business brought me no other option but to apply for a
job, so I can survive. 
 
I felt really bad for myself during those times because I knew that being my
own boss was what I actually wanted to become, but what was happening
was the opposite. 
 
I was thankful & blessed to be working in that company, but could not stop
the voice shouting inside me that there is something I needed to do, to
become an entrepreneur.                                                     

I couldn’t leave my job because if I do, how would I survive? Waking up
every day was like a punishment to me. I am really unmotivated to go to
work, but I had no choice because I do not have the capital, and then, I was
confused about what business I will start if I quit.                                           

I woke up one day early in the morning, to ask a direction from God,
because I knew that only Him could truly help & understand me. 
 
I took time out to study myself really further, analyzed what I really loved and
what I thought I loved and was finally convinced that I was ready to roll. That
was when I began to work on my passion, on my core strengths, and
eventually was able to figure out how to build a business that would help me
earn from it. 
 
To make it work, I needed to work at least 1 hour in morning and another 2
hours in the evening after work…somehow among several other things, I
found it! I got my groove back on  Maybe you are like me and have been
thinking in these patterns:

I have to find a job to survive…

But How?

I decided to change…
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 I wanted to get out of my job and fire my perfectionist boss but I can’t

because I don’t have enough money to survive if I do. 

 I always wanted to start my business, but I can’t, because I have not

enough time...Busy with my 8-5 job. 

 I am unfulfilled with my job. 

 I feel so much overwhelmed with lots of opportunities outside, and I don’t

know what’s best for me and where to start. 

 I worked so hard for quite some years, but my efforts are not properly

rewarded –I don’t have enough savings/investments up to now. 

 I always dream of starting monetizing on my passion; but how? I don’t

have knowledge,  skills, mentor, connections, capital, etc. 

 I want to try again, but I’m afraid to dive in because I failed a lot of times

in the past and this can be added.                                                  

It’s okay! I’ve been there, and done that! :-) “damang-dama kita friend!” 
 
Many like me, perhaps even you, the dream of owning their own business.  
 
To take on a life of entrepreneurship and become successful in it as well.
We are not alone in this journey, entrepreneurs are changing the world.
There is no reason that you have to work for someone when you can be a
successful business owner. Be your own boss. It is important to remember
that although this seems amazing it takes hard work and several hurdles to
overcome. Starting a business is expensive and time-consuming.  
 
This in and of itself can seem like an oxymoron. You need the time that you
currently spend at your day job to dedicate to helping your fledgling
business grow, but you almost certainly need the funds from working at the
aforementioned day job to be able to afford to keep the lights on and
groceries in the pantry while you try and make your business grow.  
 
 

4



That’s why I’m writing this book- to help out young, energetic, and hopeful 
entrepreneurs by outlining a step by step guide to creating a profitable
business without having to quit your job until your start-up business is strong
enough to support you. 
 
Believe it or not, there are steps that you can take to help make sure that
starting up your business does not set you up for economic ruin.  
 
Starting a business- any business- is a dangerous first step- even if you
have some experience and know what it is that your business is out to
accomplish, there is no guarantee that you will be able to pull in enough
clientele to be able to support both the financial demands of your (hopefully)
growing business and those that everyday life brings. Bills still have to be
paid, after all 

5



In this book, I’m going to help you learn how to think like an entrepreneur- by
learning how to think like a savvy businessperson.  
 
You can take your ideas and really critique them, determining whether or not
they are truly viable business options or whether or not you should
reconsider before investing valuable time and other resources into them. In
this process, I will also help you learn how to examine your own motivations
for pursuing the goal of entrepreneurship. 
 
Specifically, whether or not becoming an entrepreneur is something that you
are truly driven to do, or whether you are caught up in the entrepreneurial
fad. By doing this, I intend to help you define what is really important to you.  
 
This will potentially save you quite a lot of trouble as you pursue your goals
of owning your own business. 
 
By taking a look at your prior experiences, your expertise, and your actual
areas of passion; you will perform a step by step self-evaluation, designed to
help you discover what sort of business it is that you truly want to invest your
resources towards.  
 
As well as helping you tune it towards making you a profit while you are still
employed and have an income to support 
you in your endeavors.  
 
Once we’ve established this then you might be surprised to see that there is 
an exact formula to turn your passion into a profitable business, and I’m
going to show you the way.                                                              

Part 2: What You Want & How You Get It
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After we’ve established all of these steps and determined what business
would be right for you, then we’re going to take a look at your personal
habits. We will have to discuss what actually constitutes as a habit.  
 
From there, decide what habits are healthy for your business and which
ones have to go before you can truly have a shot at becoming successful.
After this, we can talk about what you’ll actually need to have before you can
reach the goal of quitting your full-time job, to pursue your business and
make it into a fulltime career.  
 
We’re going to establish a simple financial plan that you can follow to make
sure that chasing your dream doesn’t land you in the middle of a financial
nightmare. 
 
After we’ve put together a step by step guide and figured out what area your
business should be focusing on and established a financial plan to help
keep you on track, we’ll really think about what it means to be a successful
entrepreneur. It’s important to understand what it means to be successful in
this context.  
 
By looking at quotes and stories from several notable entrepreneurs from
recent years, we can help to set our own goals and realize that sometimes
there are other ways to measure success than just the fiscal aspects of a
growing business. 
 
By using the tips in this book to manage your finances and other assets, as
well as taking it one step at a time, you can build a financially solvent
business and become a successful entrepreneur.  
 
If that’s your goal, your dream, then let’s get started! 
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1. Focus on what you want, is creating your own business in your future? 
 
2. Create a list or journal of how what, and why you are going to start your
business.  

7

Action Steps 



Charles’s dream has always been to become a lawyer. He is articulate and
has his way with words. 
 
He really would have become a great lawyer, if there wasn’t something else
about him that he lives and breathes for… music! He has always been
ashamed of his true passion, as his father was a high court judge, and so
was his mother. He had come from a long lineage of legal luminaries. 
 
He almost lived up to his parents’ dream until he took the bold step right
after law school to pursue his real-life purpose.  
 
Because of this, he is currently a successful musician. Charles loves 
the law, but music is what he lives for. 
 
Before we can really begin to decide just what sort of business is perfect for
you, we have to determine what sort of entrepreneur you are. While that
might seem like a silly sort of question; whether or not you are the type of
person who is driven to succeed in business really does make all the
difference in whether or not you will ultimately be successful as you pursue
your dream. 
 
Entrepreneurs are cut from a different cloth than many other people.
Someone who is not driven to pursue the goals tied to entrepreneurship
could very well be setting themselves up for failure, as they are embracing a
lifestyle that does not come to them naturally.                                                
               

Chapter 2:  
DETERMINING THE PERFECT

BUSINESS FOR YOU 
Part 1: Are You An Entrepreneur?
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So what makes an entrepreneur, exactly? Entrepreneurs are natural born
problem solvers. These are driven people that welcome challenges; they
seek out and find solutions to any problems that come their way, no matter
how complex.  
 
Entrepreneurs have an innate talent for taking adversity and turning it into
opportunity- an entrepreneur is someone that sees a problem, finds a
solution, and then realizes that there is a way to make a profit from solving
said problem. 
 
Not everyone is simply born with the instinct to hunt down a way to solve
issues that might confront them in everyday life if you’re the type of person
who works tirelessly, who simply cannot rest until you have found a way to
work through whatever issues have landed in your lap then you might be a
natural-born entrepreneur.  
 
Why is the drive to solve problems important to an entrepreneur?  
 
First and foremost, without solutions you probably have no product which to
sell- for nearly five hundred years we’ve been using the expression
“necessity is the mother of invention;” this adage, doubtlessly, 
rose in popularity and continued to see use in everyday life. It described the
types of people who recognized a vacuum, who recognized a need in the
community, and created a solution!  
 
This is the bread and butter of the entrepreneur- the ability to fill a void with
a necessary product.  
 
Secondly, the day may very well come when you have your business set up
in such an optimized fashion that it nearly runs itself as smoothly as
clockwork, but in the beginning, nearly every day is going to be 
a struggle to try and overcome the challenges that threaten both you and
your new business.  
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If you do not have the drive and the skills to isolate the issues and hunt
down a way to solve them before they have a chance to overrun and
strangle your business, then the odds of you ever being able to nurse your
business into a fully grown, lucrative, and successful business are slim.  

It is important at this point, to be honest with yourself about whether or not
these challenges sound like objectives you look forward to overcoming or
whether they just sound like an annoyance, a burden to you, or just a waste
of time.  
 
If you can’t see yourself dealing with the multitude of issues that will arise in
daily life, if you don’t think that you are ready and willing to lock horns with
whatever troubles come your way to protect your business, then maybe the
path of the entrepreneur is not for you.  
 
There’s no shame in walking away from this, creating a business and
nursing it to success is not a skill set that everyone has or, even if they do
have the skills, not a task that everyone willingly sets out to do. Do you have
the guts?  
 
It seems that nearly everywhere you turn there is someone advising you to
strike out, to start your own business. While this is certainly the right advice
for some people, for others it simply is not.  
 
This advice has nearly become a fad, to the point where it has become
fashionable to own a startup company. Again, for the right type of person,
this is a fantastic idea. For someone that is ready, willing, and able to devote
all of their available resources and problem-solving skills into developing a
successful business.  
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Starting a company can be the best decision possible. 
 
For others, however, it could prove to be disastrous- whatever it is that you
choose to do, start a business or don’t, just make sure that you are doing it
for the right reasons and with confidence.     

With all this talk about actually starting up a business, it’s important that we
actually take a moment to discuss what a business actually is.  
 
I’m sure we all have our own personal ideas about what exactly constitutes
as a business, but, at the strictest definitions, there are a couple of ways to 
outline what a business is. One such definition is simply a person’s work,
occupation, or trade; another definition would be “the practice of making
one’s living by engaging in commerce.” 
 
Whenever you take these two separate definitions and combine them into
one idea it should start to become fairly clear what your business ought to
be. 
 
The first definition is fairly straightforward. According to this definition, a
person’s business is simply what they do for a living. The second definition,
however, is probably more along the lines of what most of us think of when
we think of a business- making a living by selling a product or service.  
 
However, it’s when we combine the two that we start to get ideas about what
your business should or could be. The first definition says that your business
is what you do for a living, while the second says that a business is making
your living by providing a service. 
 
Why not make money by using the skills you already have? 
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Part 3: What Business Exactly?



 Starting a company can be the best decision possible. 
 
That brings us to discussing the purpose of your business. Why do you want
to start a business and what is the most important aspect of your business?  
 
Sure it is important that your business earns income if it did not then so
many start-up businesses would not fold within the first couple of years of
entering the market. But, what many people seem to forget is that there are
other equally as important aspects of your business.  
 
Specifically, you need to be going into business for yourself because it will
make you happy, and you need to be providing a service or a product that 
brings you joy whenever you offer it or create it. Don’t create a business for
the idea of making a profit, do it with purpose and make it enjoyable.  
 
If you overlook this aspect of starting your own business then you really are
missing the point-if owning and operating your own company is not going to
bring you a great deal of joy and satisfaction, why bother at all? If you are
simply going to go into business for yourself and are still miserable, why
wouldn’t you just stay at your current job and relish the financial security?  
 
No, starting a business has to be a work of passion and it has to bring 
you great satisfaction. Otherwise, there simply is no point to it.  
 
Give great consideration to your own knowledge, strength, and passion-
when you figure out how to monetize that, you have the foundation of your
business. 
 
When you are first starting up your business, you have to beware of
temptation all around you. You might very well find yourself constantly
inundated with other opportunities, maybe someone wants to partner up in
starting up another business that just isn’t quite what you want to do, maybe
someone wants to hire you away to come work for them in a field that really
lines up with your strengths.  
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Whatever the temptation may be, you have to stay strong. 
 
Remember that if you are seeking to open a business to pursue your own
personal goals, it is important that you stick to your guns and don’t let
anyone steer you away from the opportunity that lies in front of you.  
 
Letting other activities get in the way of your business is a sure fire way to
make sure that you are not dedicating all of your talents and resources
towards growing your business, cutting your productivity greatly; if you aren’t
careful, these other activities will strangle all the productivity away from your
business, effectively killing it before it even really has a chance to begin 
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Assess what it is that you have to bring to your young startup, before

temptations get to the better half of you.

Determine what skills, strengths, and sheer passions you have that can

lend their strength to your business. This will be the foundation, and

probably the single most important aspect of your business as it takes

root and begins to grow. But it is not enough just to know what skills you

have, you need to make the best use of them as possible. 

Make a planevery day you should think about what time you can use to

capitalize on those skills and in what ways you can apply them to help

grow your business. If you take everything one step at a time then you

might just be surprised one day when you realize just how far you’ve

come!



These little steps can really be anything that will help you in your pursuits.
Doing research and reading up on areas of your expertise that might be
lacking a bit is a sure fire way to expand the quality of the services that you
have to offer, therefore helping your opportunities to do business to grow.  
 
For example, if your drive is to make boutique guitar amplifiers, take some
time every day to read up on what components the biggest brands use and
look at various innovative ways that they have developed their products to
capture the market- you should always be learning and forming new ideas of
your own; ultimately, this will mean that you have more to offer your 
customers and have more ways to do business. The more research and
time you put into your business, the more success you will have. 
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1. Why do you want to start a business? Ensure it’s for the right reasons. 
 
2. What are you knowledgeable at? What are your strengths and passion? 
 
3. Every day you should think about what time you can use to capitalize on
those skills and in what ways you can apply them to help grow your
business 

15
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Peter could not wait to get started on the venture of his dreams the
excitement and passion would not let him sleep at night. He used to worry
about how he could get start-up capital but suddenly, an organization to
which he applied for a business grant just responded that they liked his idea
and was going to give him a certain amount that was just almost what he
needed to get started.  
 
He is ready to roll.  
 
But suddenly a thought struck him.  
 
To really drive this business and get the results he expected, he may need
to work full time at it. However, the first returns on the business will come in
at least a year.  
 
Now he has a job, which, though pays fairly well, may not give him all the
time to devote to his business. Now Peter is at a crossroad as to what to do
in this situation. Should he quit his job and go fulltime into business with all
the uncertainties as to how to get by, or should he stay put and have a
divided attention fulfilling his dreams?                                                         

Chapter 3:  
THE ART OF BUILDING A

BUSINESS WHILE WORKING
YOUR DAY JOB

Part 1: Should Your Stay Or Go?
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One of the most difficult decisions that young entrepreneurs face, and
(unless you’re one of the few, the proud, the unbelievably lucky) a decision
that you, too, will have to face, is whether or not to keep your job while you
are growing your business.  
 
There are all sorts of pros and cons to keeping your job and focusing solely
on your business and vice versa. More than likely, you’re going to find that
the best option for you, personally, is to find some happy medium between
quitting your job and throwing all of your time and efforts into your 
career.  
 
Obviously, the biggest con in quitting your day job is the money situation.
There’s no doubt that having the freedom to throw yourself into your
business, to really push the envelope and get your business to the top as
quickly as possible, is a very, very tempting proposition.  
 
The problem most of us run into, though, is that quitting a job to exclusively
chase a dream contradicts one of a few of the other great pleasures in life.  
 
Such as the simple things in life; having money for groceries, electricity, and
being able to pay the rent. In all seriousness, this really is the big problem
that most young entrepreneurs run into. It is hard to find the right balance
between work and business that still allows them to pay the bills.  
 
This makes it pretty obvious what the benefits are of keeping your job while
launching your business; the cash flow from working a job gives 
you the opportunity to take the first steps in developing your business
without having to give up luxuries, such as eating. 
 
The pro for owning your own business is a different side of the same coin as
the con of working a steady day job. If the whole point of trying to strike out
and start up your own business is to be happy, to take something that you
enjoy doing and turn it into the way you make a living, then continuing to
work a day job is a drain on that freedom.  
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If we’re being honest, most entrepreneurs end up hating their day to day job
that they use to get by. That job winds up feeling like a prison, like a set of
chains holding you back while you could,  
 
in fact, be working to improve your business and make it stronger. 
 
These are the big cons about working your job once you’ve decided to strike
out on your own to create something new and exciting; having your time,
energy, and drive encumbered.  
 
It’s no big surprise that those of us with the entrepreneurial drive and spirit
feel the need to get free and chase our own interests, but before you do
that, you have to make sure that you have your priorities in order.  
 
Again, the benefits weight out the cons but you always have to be prepared
for big steps in your life, especially if it includes starting your own business.  
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Part 2: Getting Rid of Your Bad Habits Before
They Get Rid of Your Business

We all have habits, being defined as things we do simply because we’ve
done them so much.  
 
A habit is anything that we do as a part of a routine, an action that becomes
so ingrained in our day to day lives that we hardly think about it when we
perform whatever action is dictated by the habit. A habit isn’t necessarily
good or bad, really, depending on whatever the habit is it can go either way.  
 
We have to judge our habits with the impact they have on our lives- in the
case of young entrepreneurs, we have to seriously consider how our habits
are going to affect our young businesses. 
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So what would make a bad habit?  
 
Well, for starters, anything that takes away from your business without giving
anything back. There’s a huge difference between going out to network 
and make new business connections, an essential part of helping your
business grow, and just going out and partying because it’s fun.  
 
Everyone likes to have some fun every now and then, and besides, all work
and no play just make sure that you’re absolutely miserable, but we have to 
keep expenditures reigned in.  
 
Separate bad habits from your good habits; analyze what’s good for 
your business. 
 
I personally had a bad habit that I had to kick before I could really dedicate all
my resources towards my business. Whenever I would get stressed out, I
would shop. I might not spend that much necessarily, but small, unnecessary
purchases add up over time.  
 
Before long, I’d actually spend a fairly significant amount and had absolutely
nothing to show for it. Finally, it hit me. I ended up putting all of that cash
together, in the end, I would have actually had enough to cover some
expenditures that I’d been hoping to make for my business.  
 
That realization was enough to clear up that particular bad habit, but if I had
kept making useless impulse purchases I’d still be hemorrhaging money with,
again, absolutely nothing to show for it.  
 
Take some time to really think about what you do on a day to day basis, what
you do once in a while, and what you do every day. Could you be putting that
time and any associated monetary costs towards your business 



When I realized that I had bad habits that were hurting my business, I made
it a point to commit to breaking those habits.  
 
While I was at it, I thought it seemed like a good idea to focus some of the
time that I’d been wasting and make some good habits for my business.
Really, I could have done anything, as long as I was actually doing
something constructive, but what I chose to do was read and watch videos
online.  
 
I found people who knew more about my interests and I spent time every
day learning what they knew. I made that my new habit. It became part of 
my daily routine to check out new resources and expand my own knowledge
and expertise, investing time in things that could help grow my business.  
 
Grooming habits that put themselves towards helping you as an
entrepreneur is a smart move that can only pay off.  
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Part 3: Break The Bad, But Encourage
Your Good Habits

"Not managing your time and making excuses are two bad
habits. Don't put them both together by claiming you don't

have time." 
-Bo Bennett-



One of the most important skills that you’re going to have to learn, while
your business is growing, is how to gauge whether or not your business is
ready to support you before you quit your job. While it might sound
complicated, it’s really not.  
 
All you need to ask yourself boils down to this; is my business making me
enough money to live off of reliably? You need to take a look at how much
revenue your business is bringing in from month to month, how much of that
is profit and is it reliable.  
 
The term “reliable” in this case is pretty loose, but I personally wouldn’t 
go quit my job just because my business had generated enough revenue to
support me for three or four months in a row. You’re getting ready to make a
huge gamble, even if your business seems to be healthy, things can go
wrong.  
 
There are ways to brace yourself (and your finances) against this, 
though.  
 
Again, I can’t stress this enough, never stop getting better at what you do.
Study, practice, whatever it is that you need to do to help you innovate.
Offering an improving level of service to customers is a great way to make
sure they keep coming back and spread the word about your business.  
 
But even if the worst should happen and your business should fail, you still 
have a high tier quality level of skills to help you in the meantime. Another
thing to focus on while you are growing your business, both before and after
you leave your job is to concentrate on your savings account.  
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Part 4: Knowing When It's Time To Make
Your Business Your Full-Time Job



This goes back to what we discussed earlier about habits; don’t spend more
money than you have to. Squirrel away the rest in your savings.  
 
Putting little revenue in, while making a larger profit is desirable for all
business owners. If you keep putting money away, the worst case scenario
is that your business stalls or falls through and you have a healthy nest egg
to fall back on and get you through the hard times. If you don’t put money
into your savings, then the worst case scenario suddenly gets much, much
worse. 
 
As ugly as it is, we do have to face the truth as we strike out to build up a
business-that business can fail. It happens even if you do everything right,
sometimes the timing just isn’t right to support your business.  
 
So what do we, as entrepreneurs, do? Simple, we keep getting better and
we keep moving forward. If your business collapses under you and you go
broke, it can be devastating.  
 
However, do you know what’s worse than being broke and having a failed 
business? Being broke, having a failed business, and not doing anything to
change it! It’s a tired bit of wisdom, but when we, as entrepreneurs fall (and
believed me, a lot of us do fall), we have to get back up and get back to
work. Eventually, with dedication, good habits, and determination, we do get
it right.  
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1. Focus on starting your business and building it, before you decide to quit
your current job. 
 
2. Do you have the drive to sacrifice time and energy into your business?
Ensure you are dedicated to this new beginning. 
 
3. Take some time to really think about what you do on a daily basis, every
now and again, are you putting enough time and money into your business? 
 
4. Study and practice whatever you need to do to help you innovate 
 
5. Make a plan, for your failures and successes. You must be prepared if
you fail, so you can write down how you messed up & start again. 
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As a child, failure was an option. I would fail to get across the monkey bars
like my friends, to the younger me that was a failure. But I tried every time
and touched the other side. 
 
Now, as I am older, failure is nothing like getting across the monkey bars
(although I am not sure if I still can).  
 
For the longest time, not feeling happy is a good paying job was a failure.  
Until one day I was forced to really take life by the horns. Failure now is not
taking chances. As we get older, how we define failure becomes more and
more of a moving target. 
 
When we’re young, failure is defined as embarrassing yourself at school or
in front of friends. When we get a little older, failure is viewed as doing
poorly in an important class, then it becomes failing to get a fulfilling, well-
paying job.  
 
Now, as you get ready to start your first business, you might think that failure
would be your fledgling business not turning a profit or going under quickly.
What you need to learn before you even start down the road of starting a
business is that failure does not necessarily mean having to shut the doors,
literally or metaphorically, on your young business. More than a few of the
most successful people and products did not make it at first, or even their
first few, attempts.                                                 

Chapter 4:  
FINDING A PERFECT, EASY

BUSINESS FOR YOU

Part 1: Failure Is Not The End
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One of my favorite examples is the household cleaner, Formula 409.  
 
Do you know why Formula 409 is numbered 409?  
 
Not 408, 407, or any other number?  
 
409 seems like an extremely arbitrary number to just slap on a product,
right?  
 
Wrong.  
 
Formula 409 is number 409 because the first 408 attempts at making a
successful cleaning formula did not work. The product that was successful
was the 409th attempt. Obviously, the hope is that you do not have to try
409 times before you find success, but the point is that there are people out
there that have that strong of an entrepreneurial drive; strong enough to
keep pushing forward even after facing over four hundred instances of not
quite getting it right.  
 
The Formula 409 creator is not alone, however. Check out these quotes
from famous men and women that found out through experience that failure
is only fatal to your ambition if you do not choose to try again.  

25

“Only those who dare to fail greatly can ever
achieve greatly.”  

- Robert F. Kennedy-



These quotes have a fair amount of significance concerning entrepreneurs
and the drive to start a successful business, and they all boil down to the
same thing the only thing that is holding you back is you.  
 
Your doubts, your fears, anything in your own head that can hold you 
back from pressing forward, those are the things that can ultimately derail
your future.  
 
You have to be willing to face any failures that you might meet along the
way and then overcome them. 
 
Even if your first attempt at business fails, you have to be willing to try a
second time. If your second attempt fails, shuts the doors, goes bankrupt,
you still have to be willing to try a third time. 
 
You have to be ready, willing, and able to put everything on the line time
after time until you finally win big. Donald Trump, the same Donald Trump
that is known internationally as one of the foremost business and economic
gurus in the world, has had to file for corporate bankruptcy on four separate
occasions.  
 
The man who is an international icon for business wealth and success has
experienced setbacks so significantly on four separate occasions that his
only recourse was to file bankruptcy. Yet, he has pressed on time and time
again. That’s the entrepreneurial spirit that you need to embody to find
success.                                                             

Part 2: What's Really In Your Way?
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Anyone seriously considering striking out on the path of the entrepreneur
and trying to make their fortune in the field of business absolutely needs to
take some time to read what some of the most successful entrepreneurs of
modern times have to say.  
 
“When you take risks you learn that there will be times when you succeed
and there will be times when you fail, and both are equally important.” 
- Ellen DeGeneres 
 
“I have not failed. I’ve just found 10,000 ways that won’t work.”  
- Thomas A. Edison 
 
 
These quotes come from people that made the same decision that you are
now making. They took their abilities and assets and tried to leverage them
into creating a successful business.  
 
These people are some of the most knowledgeable, and certainly among
the most experienced, individuals who have a right to speak 
about finding entrepreneurial success. 
 
“Happiness is not in the mere possession of money; it lies in the joy of
achievement, in the thrill of creative effort.”  
-Franklin D. Roosevelt 
 
“You can only become truly accomplished at something you love. Don’t
make money your goal. Instead, pursue the things you love doing, and then
do them so well that people can’t take their eyes off you.”  
-Maya Angelou                                                     

Part 3: Take Advice from Successful
Entrepreneurs
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“If money is your hope for independence you will never have it. The only real
security that a man will have in this world is a reserve of knowledge,
experience, and ability.”  
-Henry Ford 
 
There is a common theme in these quotes, some of the people most
qualified to give advice about starting a business, about working hard to
build one up and generate wealth, all seem to agree on one thing.  
 
Utilizing your experiences and skills is not only the best way to make sure
that your business offers a quality service to draw in customers and keep
them coming back but its also the best way to make sure you, as the
business owner and operator, is fulfilled in your day to day business life.  
 
If you strike up a business making a product or providing a service that you
don’t feel personally invested in, there’s every chance in the world that you
are going to be miserable. If, on the other hand, you build a business based
off of doing something that you love to do when your business will be a labor
of love-something that you can’t wait to work on. 
 
That’s how you make sure that your business is successful; by making sure
it’s something that’s as much a part of you as breathing.                                
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1. Review successful entrepreneurs, even the great have failed before. 
 
2. If you are starting something that you love, there is a good chance you
are going to be successful. However, this goes vice versa. 
 
3. Ensure what you are doing, is something that challenges and motivates
you. That even if you fail, you are determined to get back up. 
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Action Steps 



The television, social media (Facebook, Instagram), are all sorts of time-
consuming tasks. 
We are a society that lives one entertainment, most of us not realizing how
important it is to step away and take care of ourselves. Like explained
earlier, shopping was my habit. In the midst of being bored, I would spend
valuable time and money on just browsing their shops.  
 
Was this a good habit? No. You must take a step back when you are doing
something, focus on its importance in your life. Yes, taking a walk and just
breathing in nature is perfect. However, watching television while you can be
focusing on your budget for your new business is not. 
 
At this point, you have realized that sticking with your day job for a while is
probably the best course of action. We have already demonstrated how
difficult it can be to own and operate a business when you don’t have a
place to sleep or food to eat.  
 
As survivalists, those things are pretty important. That means that you’re
going to have to figure out a way to get your business off of the ground while
still dedicating the majority of your waking time to your actual day job.  
 
At this point, the best thing that you can do is to take a look at your
resources, all of your resources, and make a plan to start getting your
business off the ground over the next thirty days. The only thing more
important at this point that actually making this plan is finding a way to stick
to it.                                                   

Chapter 5:  
MAKING A 30 DAY PLAN TO
LAUNCH YOUR START-UP

BUSINESS
Part 1: Using Your Limited Free Time Wisely
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Remember how earlier we talked about the difference between good and
bad habits, how nurturing good habits (and making more good habits) was
in and of itself a successful practice that would only lead to more and more
success as you funneled your energies into them?  
 
This is where they really come in handy. It’s time to get to work. There are
little things that you can do to really push the envelope with your business.
One of the things that we’ve already talked about is using your free time to
improve your business.  
 
Anything that you can do to ostensibly help your business, that’s what you
should be doing whenever you have any sort of downtime The only real trick
to this method is to watch and make sure that you aren’t squandering 
your free time.  
 
You have to learn to recognize whenever you have a few minutes that you
could be doing something to work towards your goal.  
 
Stop and think about your average day, just for a minute; How much time do
you have that you could be using to better your business?  
 
How much time do you have before you leave for work in the morning?  
 
What about your commute?  
 
Then, of course, there’s the time that you have after you get home from
work. Running a business is plenty of hard work and getting one up and
running might be even more! That being said, once you learn to capitalize
and use your free time to start building your business, you’ll have taken the
first big steps.  
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While we’ve already touched on some of these things in earlier chapters, all
of these things bear repeating and further discussion. Below I will discuss
three things that are absolutely essential to growing your business, things
that you have to incorporate into your thirty-day plan if you want to really
start your business.             
 
First, realize that you’re getting ready to dedicate a tremendous portion of
your time, nearly every free minute in your day, towards creating a business
that is going to be your livelihood and your career.  
 
The business that you are about to start is going to be a very real part of
your life from here forward, especially if you are successful. Because of this,
you need to make sure that your business is going to be something that you
love to do.  
 
When you’re sure that you’ve decided what you’re going to dedicate a huge
portion of your life towards, you can start to move forward, but be sure to
remember that a business that you love can be a tremendous force for
happiness in your life. However, if you wind up hating what you’re 
doing, you might just turn out to be completely miserable.    
 
Second, once you have decided that you are sure what you are going to be
doing with your business, it’s time to take control of your days. Just like
we’ve been discussing, you have to capitalize on every free moment that
you have especially your mornings. Own your morning- when you first wake
up, before you go to work, and really start the day when you’re fresh. For
many people, this is the most productive part of the day.                                
                 

Part 2: Three Actions That You Have To Do
To Move Your Business Forward
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Regardless, this is the part of the day before you’re worn down from work
and while your mind is still free, unfettered from the day to day concerns that
will bog you down, robbing you of your creative energies and will to do work.
Make the most of your morning, instead of sleeping in or just piddling around
before work, instead of playing on the internet, hanging out on Facebook,
whatever it may be used that time to get some work done on yourself and
your business. 
 
Finally, remember to keep moving forward. This might be number three on
this list, but it’s far from the least important. The drive to keep moving
forward could very well be the most important tool in you creating your
business. The drive to keep moving forward is what will help you to make
the most of your mornings, working to build it up from bottom to top.  
 
The drive to keep moving forward is the force that will keep you moving
forward even when you think that you don’t have a chance of being a
successful entrepreneur, it’ll keep you moving forward whenever you think
that you absolutely have to have some time away from your business. No
matter what, keep moving forward. You don’t fail until you stop making
forward progress.  
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It can be intimidating to try and figure out how to build a day by day plan to
start building a business up over a month, so I’ve put together an example
for you to look at. Feel free to copy anything that you think might help you
out, but remember that you probably need to change some things to make it
best fit your prospective business.  
 
For purposes of this strategy, let’s assume that you’ve decided you want to
open a small bakery.   
 
Day 1- The Beginning 
If you’ve been thinking about your business as you’ve been reading this
book, then there’s a really good chance that you’ve already accomplished
plenty of the typical day one tasks.  
 
The big task for day one is really straightforward- figure out what you want
your business to be. Figure out what success is to you. This is the first day
of your business; day one is the day that your business is born, at least in
your own mind. 
 
Day 2- Strategy 
Let’s be clear, this isn’t when you start formulating your actual business
strategy. 
However, it is when you form a strategy to start shaping your business into
the image you want it to be. Since we’re building this strategy based around
the idea of starting a bakery, this might be when you would start thinking
about menu options- do you want to make this a niche bakery for low fat or
sugar-free options? Do you want to specialize in chocolates? Brainstorm!     
                                      

Part 3: How To Build Your 30 Day Plan?
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Day 3- Location, Location, Location 
This is one of the most important things to consider while you’re
brainstorming for your business. There are plenty of things to consider.  
First of all, are your customers ever going to see this space? How big do
you need it to be? Are you going to be hiring employees? Do you need to 
keep it minimalistic at first? If your business grows, would you want to
expand on this space or move to a new location? 
 
Day 4- The Initial Costs 
Here’s where we start getting to the ugly parts of starting your business,
your startup costs. 
 
This is going to include things such as your location, what equipment you
need to get started, any fixtures and furniture that you might need, any
payroll that you might need to start up, as well as any legal costs. Of course,
your assets can cut into the actual financial costs. What do you have 
that you can use for your business? Things such as furniture, signs, any
fixtures, lands, space you can use for the business, and any sort of
inventory. At this point, everything that you can scrape together is important
for your business.  
 
Day 5- Start Planning 
You should already be thinking of what your identity as a business and your
role in the community is going to be as these are important facets. At this
point, you also need to be thinking about your potential market and what the
people that make up that market might want. Next, make a sales forecast
and an expense budget.  
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Day 6- Market Research 
You may want to dedicate more than a day to this as it's an extremely
important aspect of starting up and it can include any number of methods.
Since we’re starting up a hypothetical bakery in this plan, I would personally
go out and canvas the area; ask people to take surveys, send out emails,
maybe even make some phone calls to see if there is interest and, if so, if
there are any specific needs in the community. Go shopping at your
potential competition.  
 
See what they don’t offer that you can, and see what they do offer that you
can do better. See what their pricing is, can you make yours more
competitive? 
 
Day 7- Make it Legal 
You’re going to have to make your business exist on paper. There’s no
substitute for filing all the relevant paperwork to bring your business to life.
It’ll save you a lot of trouble down the road.  
 
 
Day 8- The Pitch 
At this point you want to be able to distill your business plan, goal, and
ambitions down into a one-page pitch- this should resemble the elevator
pitch that is so important in interviews and other professional settings.  
 
Start at the bottom and work your way up, beginning with the bare 
bones basics and explaining enough to make it interesting on the way up.
This is as much for you as it is for potential investors. The process of writing
this all down on one single page can help you organize your thoughts for the
days ahead.  
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Days 9 & 10- Writing Your Plan 
This is when you need to set time aside to write your actual business plan,
the step by step guide to starting your business, acquiring funding, the
location, the equipment you need to run the business, all of the financial
information, how you plan to advertise, and so forth.  
 
Every detail matters. Just remember that your business plan can change as
needed to reflect your current position and plans. 
 
Days 11 & 12 - Explore Funding Options 
At this point, you really want to set some time aside to explore the various
funding options that you have available.  
 
Can you go to a bank for a loan? Do you have any personal investors? Do 
you have friends or family that might invest? Do you have any capital of your
own? 
 
Days 13 & 14 –Start Applying 
Once you’ve decided which financial avenues you want to explore, spend
these days applying for funding.  
 
Day 15- Think About Survival 
Since you’re planning to keep your day job at this point, this is not such a big
hurdle for you as it might be for your fellow entrepreneurs. That said, you
still have to figure out how much of your income you’re going to put towards
your business and how much you need for living expenses. Consider your
personal savings and financial assets at this point. 
 
Day 16- Think About Insurance 
Insurance is probably a necessity for any new business owner. You’re
investing a huge amount of your own personal resources, possibly going
into debt, to start this business. Should disaster strike and your assets be
destroyed, you could be set back by months, or even years. You would have
to start over. While we’ve spent a lot of time discussing moving on past
failure, don’t invite disaster. Were a fire to break out in our hypothetical
bakery, it could wipe out everything.  
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Day 17 –Do You Need Employees? 
Depending on your own personal business, you may or may not need
employees. If you have the sort of business that is a physical storefront
open all hours of the day, you’re obviously going to need at least one
employee while you are at your day job. If, on the other hand, you were 
only going to be open during hours after you would get off, you might be
able to get away without having to hire any employees in the beginning. In
our hypothetical bakery, it’s highly unlikely that I could get away without
hiring at least someone to work the counter during the morning and early 
afternoon- an expanse I’d have to note in business plans.  
 
Day 18- BeginBuilding Your Brand 
Your brand is going to be how you and your business are known in the
community. You need people to think of your business whenever they need
whatever product or service it is that you offer. Business cards, flyers- in a
word, marketing. 
 
Days 19 &20- Get Online 
The internet is one of the most powerful tools at your disposal. Either build a
webpage or have one built for you. Get on social media. Do anything that
lets you reach out to the community and connect, to make sure that your
business is present in their minds. 
 
Day 21-Invest In Advertising 
Depending on your business and budget, this could be anything from buying
ads in newspapers or radio, getting flyers, getting attention from journalists,
networking, or even hiring a PR firm. Remember that people can’t buy your
product if they don’t know about it.  
 
Days 23 through 25- Entrench Yourself in Your Field 
Since you’ve identified your target market, now it’s time to get yourself out
there. You need to be calling your target demographic, going where they
hang out, and generally making sure that they know that you, your business,
and your product exist. This is one of the single most 
important items on this list, again, people that don’t know about your product
can’t buy it.  
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Days 26 &27- Maintenance 
Start thinking about ways to maintain the relationships that you’ve
established with your potential customers. Of course, this depends on what
your business actually is, but for my hypothetical bakery, I would probably
offer coupons, discounts, and specials. Think of things to entice people into
actually purchasing my products and seeing exactly what I have to offer.  
 
Maybe consider personal offers for customers on their birthdays, offering a
loyalty discount, and engaging your customers when they reach out on
social media. 
 
Day 28- Bookkeeping 
Choose your accounting software of choice and become familiar with it.
Bookkeeping is one of the most crucial aspects of keeping your business
afloat, and not making any mistakes with your accounting software is a solid
way to keep discretions to a minimum.  
 
Day 29- Cleanup 
Make sure that your business plan is up to date. Are there any items on the
list you’d like to spend more time with? If so, do that here. 
 
Day 30- Rest 
You’ve earned a day of rest, and your business is going to be monopolizing
your time as you go forward. Take a day to do what you want to do before
fully investing yourself in making your business work.  
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1. Review the theoretical plan; can you apply yourself like the steps defined
above but to your business? 
 
2. What type of market are you trying to reach?  
Write down and create flyers for others to find out about your business,
perhaps even hiring a social media marketing specialist. 
 
3. Now that you have reviewed the steps above, write your business plan.  
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The title from this portion is, of course, a quote from a famous entrepreneur,
Benjamin Franklin. It’s an extremely useful, if simple, a bit of wisdom. As
long as you manage your expenses and keep you’re spending in line, your
money will go further than you might normally expect.  
 
As a burgeoning business owner, your own personal finances and expenses 
are extremely important. Money that you are spending on frivolities is money
that you could have spent on your business. It’s also probably wise at this
point to minimize any money lending. 
 
Anytime you lend money to someone there is the chance that you’ll never
get it back, or at least not in a timely manner. Right now, you and your
business are walking a fiscal tight wire. Loaning money will only stress your
finances even more.  
 
At this point, it’s unlikely that your business will be generating enough
income to cover your expenses and put a significant profit in your pocket.  
 
Take that excess money and save it or reinvest it. Putting that money to
work to earn you even more money can accelerate how quickly you find
yourself and your business to be completely 
financially solvent.  

Chapter 6:  
PUTTING MONEY TO WORK

Part 1: A Penny Saved is a Penny Earned
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So what should you do with your money? There are a handful of options.
Going with whichever one that best suits you could be a great way to add
yet another stream of income to entwine with the profits from your young
business and your job. When you put all of these revenues streams into
one, you might find yourself in a position of financial security. 
 
The first and probably most obvious, way to reinvest your money is to spend
it on your business. Are there any things that you’ve needed to purchase to
help improve, either your draw to customers or to help improve productivity?
If so, spending any excess money here could be a great way to improve the
income generated by your business. It’s a classic example of a bit of
business wisdom, “you have to spend money to make money.”  
 
By reinvesting income into your business you can increase the amount of
revenue that your business can generate, thus creating a positive cycle of
income, investment, and increase profits. In return, this can then be invested
into the company yet again.  
 
You can, of course, invest your finances into other endeavors. If you see
any promising business opportunities that you think have the potential to
offer positive returns on your investment, maybe consider capitalizing on
those opportunities. Avoid investing in anything that you don’t have full
confidence in. The point isn’t to waste money, remember.  

Part 2: Do This, Not That!
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In the world of investment, there’s a pretty simple technique that is highly
effective, yet not immediately obvious to rookie investors. It’s called cost-
averaging, and it’s a technique to help keep you from investing too much
money in the wrong thing at the wrong time. Remember that even the safest
investments have the potential to go bad.  
 
In which case, you’d hope to be diversified so that one single bad
investment didn’t wipe out all of the capital that you had invested. 
 
Cost-average is simply the technique of investing a certain predetermined
amount each month. By spreading out your investments over a period of
time, you lessen your chances of putting all of your eggs in the wrong
basket, so to speak. If you decided to invest 200 dollars each month, by
spreading it out you would also have additional data about investment 
possibilities, helping you decide how to invest your cash.  
 
Of course, you might be asking yourself why you even need to invest your
money in something outside of your business.  
 
Once you have your business set up the way that you want it to be and you
don’t need to make any investments in improvements in the near future, why
can’t you just sit back and enjoy the fruits of your labor?  
 
A proper investment strategy is easily not only one of the best ways to
supplement your income, but it also guards against certain market forces.
You probably know what inflation is.  
 
Because of inflation, a dollar today won’t be worth as much as a dollar a
year from now. This means for you that the money you are making with your
business can’t just sit around or it will lose value. Investing is a good way to
protect the hard work you’ve already put in. 

Part 3: Advise For New Investors
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The idea of making some investments to generate a revenue stream is
usually called passive income. This is known as once you’ve put your
money to work, the income that it now generates isn’t necessarily because
of anything that you’re doing on a day to day basis, it’s passive.  
 
But since you’ve decided to invest, you should at least be familiar with some
of the options that you have available. Two of the big favorites are stocks
and bonds. Each of these has its pros and cons, such as stocks being more
volatile but having the ability to generate income faster than bonds. 
 
Of course, a good chunk of your strategy is going to boil down to finding the
types of investments that are right for you. Maybe the idea of playing the
stock market just doesn’t suit you, or maybe you don’t want to wait for bonds
to mature. Maybe you’re the kind of person who would rather make an
investment in the ground floor of a startup.  
 
Whatever your particular type of investment strategy might be, a good sized
chunk of it is going to boil down to something called risk appetite. Your risk
appetite has nothing to do with your dinner choice but instead is just how 
comfortable you are investing and how much money you’re willing to invest
at a time.  
 
Always remember that there is the chance that even the most secure
investment might not generate returns. 
 
All of this can be a bit confusing. Remember, if your business starts
generating a healthy profit in the future, you do always have the option to
hire a financial advisor. Someone that makes a career out of telling people
how to invest their money can probably offer a bit more advice than I can.  

Part 4: Investing Where?

44



1. Spend your money wisely. Focus on your profits, are you spending too
much or are you generating a good income? 
 
2. Create a budget for spending money on your business, projected profits,
and invest in other businesses. 
 
3. If needed, hire someone who can monitor your spending and focus on
where your money needs to go. 
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Starting my own business was terrifying. I didn’t know where to start, but I
knew that I wanted to. By following the steps above, you can find the
passion that you so deeply desire. I have personally been down each path
of owning a new business, positive and negative, and I am here to show for
it. I can give you the tools, but you need to have the motivation to act upon 
it. 
 
While we’ve already spent a fair amount of time going over several topics,
it’s important that you don’t forget many of the things that we’ve discussed.
These are some of the most important issues regarding some of the biggest
issues facing young entrepreneurs. I can’t emphasize how important it is
that you make sure to choose a business that is driven by your passions. 
 
It is so important that you choose to go into something that motivates you
and drives you farther. By doing so, you are ensuring that you actually enjoy
the work that you are going to be spending so much time doing. This is
something that is extremely important as you endure the taxation on your
time that working your job while starting your business will bring. 
 
Ideally, your business will be something that capitalizes on skills and abilities
that you already have. By basing your business on something that you
already know a bit about, you put yourself in the position of not having to do
quite as much work as you would have had to do if you were to decide to go
into a field that you know practically nothing about. 

Chapter 7:  
WRAPPING UP & FINAL

WARNINGS
Part 1: Things To Remember
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This brings up another point that is well worth thinking about; you are going
to be starting this business while you are still employed, and you won’t be
able to dedicate your full time and attention to either.  
 
But it is important that you give as much of your abilities as you can to your
business. It’s through your hard work that your business has a chance of
success, and because of this, you need to make sure that you are working
towards improving yourself and your business as time permits.  
 
You must also consider putting a portion of your salary aside to go towards
improving your business. This is a luxury that you will only have while you
are still employed, and one well worth considering.  
 
Of course, there is a common theme that we’ve hit on several times over the
course of this book; you absolutely can’t give up. Failure is only the end if
you let it be. If your business fails, rest assured that you aren’t alone.
There’s almost no end to the number of young businesses that fail, but of
course, it is those entrepreneurs that get up and push on that find
themselves eventually succeeding. In this same vein, remember to respect
your 30-day plan.  
 
It is so much easier to take your plan one step at a time instead of missing a
day or two and trying to catch up.  
 
The more days that you miss, the easier it becomes to simply let the entire
plan slide away. Work has a way of piling up when we procrastinate, so let’s
make sure not to do that with something as important as your business! 
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You might wonder why so many young businesses go under. While often
times this is due to factors outside of the entrepreneur’s control. There are
several old adages all to the effect of luck, fate, what have you, and favoring
the prepared.  
 
All this old wisdom means is quite simple, the better prepared you are to
face the challenges that are going to come at you, the better your 
chances of surviving them.  
 
The more contingency plans that you have to deal with these, the better off
you will be, so certainly find some time (maybe during one of your morning
sessions before you go into work. After all, you are supposed to be
dedicating that time to your business to think about these obstacles and how
you might deal with them.  
 
One thing that you might face is a deviation from your business flow, as far
as cash flow. 
 
Maybe you aren’t able to raise the initial funds that you thought you would
be able to, what do you do then?  
What corners can you cut?  
Did you leave yourself in leeway in your financial 
planning?  
Are there other ways you can make up the difference?  
By that same token, you need to be asking yourself how will handle it if your
business takes longer than projected to start generating enough income to
sustain itself?  
Will you be able to take heavier cuts from your income from your job?  
Are there other investors that you might be able to get additional funds 
from?  

Part 2: Common Obstacles You Will Probably
Face
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Unfortunately, income issues can kill a young business before it ever has
time to get on its feet. Make a backup plan and be ready! 
 
Another possible issue that you might run into is unique to young
entrepreneurs, like yourself, who are trying to work their job while still
starting a business.  
 
What do you do when your day job starts to demand more and more of your
time and energy? If you let your job encroach on the time that you’re
supposed to be kept holy for your business, your business might start to fall
into neglect.  
 
What about the temptation of raises and promotions at your current 
job? It’s up to you to determine whether or not your business is worth taking
a chance on. 
 
Remember that you are starting a business in the first place as a way to
generate income from a source that brings you happiness, would you be
giving that up? Then, of course, there is the temptation of giving up.  
 
We don’t have to worry about this, though, because you know by 
now that giving up is not an option.  
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By now, you should have a pretty good grip on what you need to focus on to
start shaping your business. In your mind, you should know what your
business is going to be, and you should have a very good idea as to how
you are going to bring it to life. If you haven’t already made you 
30-day plan, this is the time to do so; as soon as you finish reading you
should start making your plan.  
 
It’s important that you don’t lose momentum. Remember that a journey of a
thousand miles begins with just a single step! As long as you keep taking
those steps, putting one foot in front of the other, your business is going to
become a reality.  
 
Remember Formula 409-if you persevere and keep working towards your
goal, you will eventually find yourself as the owner of your own 
business. With some hard work (and never, ever giving up) it hopefully won’t
be long before you find that your business has grown to the point where it
can support you and you can invest all of your personal resources into
building it up to be even bigger and better.  
 
 
To your Success With Purpose, 
 
 
 
 
Marife Rosas

Part 3: Wrapping UP
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If you want to Discover How You Can Make 

An Extra P30,000 Per Month From Home 

 

...Without Sacrificing Your Church Ministry, Compromising
Your Faith, or Giving Up on Your God-Given Calling...

Go to the link  below:

http://bit.ly/wcmc-v2

http://bit.ly/wcmc-v2
http://bit.ly/wcmc-v2

